The Strontium Allilance

2007 saw the birth of an active Strontium Alliance and with two successful
conferences. We are planning for significantly more activity in 2008. We had
some very positive and helpful feedback, particularly from the October conference

and as a result have  scheduled five conferences for 2008! So getthe dates in
your diary now .. ...

The emphasis is on generating new business and with over £100k emerging for

members from events in October and now with a fully functioning web portal and
five conferences, we are expecting to make a big contribution to members' growth

this year.

With best wishes for a great year!

James Pritchard,  Alliance coordinator.

- Strontium MD

It was good to meet so many new members at the
last conference and  exciting that significant
business is being generated through the Alliance.

For me, this is the realisation of an idea that has

now grown into a successful ser vice for members,
so is particularly rewarding.

David Barker

Message from

Although it is good to meet face to face at

conferences, the key is in the database. Itis vital
that members keep the Alliance portal up to date
and make good use of the growing number of client
companies registered to search for those organisations you would like to do

business with.

As ever, best wishes to you all and | hope business continues to flourish.

David

- new format

Conference

We have listened to your feedback from the 2007 conferences and

2008 is as follows:

the plan for

o five conferences on Wednesday afternoons: 16th April, 18th June, 17th
September, 19th November and 18th February 2009

e The venue will remain the same - the 10D Hub, Reading

e There will be no lunch provided but members could meet beforehand in
one of the local restaurants. Conferences will run from 2.00 - 4.30 (and
no doubt continue in the bar afterwards!)
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e There will be a small charge of £50 to cover expenses , this will allow two
members of an organisation to attend.

Places will be limited, so please Contact Jacqui McAleer _ to book your place

Member's experience - Bishopsgate Communications

Bishopsgate Communications,

the AIM and growth company

financial PR specialist, has :

been appointed by AIM ,S O S C] te
guoted Motive Television plc

(Motive) to advise the

Company on its _ Communications Ltd
communications strategies to

the City and to investment
press, as well as to the pr ivate client broking community.

Motive was formed in 2005 to acquire and invest in businesses in the fast -growing
independent television production sector. The Company acquires or takes

strategic stakes in small, creatively -led television production busin esses which
have growth potential. Motive supplies development funding, strategic

management advice, corporate finance for expansion and back - office functions
such as accounting and business affairs.

The introduction to Motive was made by Alistair King, F D of Strontium.
Bishopsgate joined the Strontium Alliance in October 2007 and has advised
Strontium plc since April 2007.

Using the Portal

All signed -up members
should have a portal log -
on ID and password,
together with a set of
instructions for opera  ting
the members' area.

Please make sure that
your area of the database
is kept up to date and that
you have added any
relevant contacts

Explore the database to find org;
would like to do business with ar
contact the Alliance member
approach them.

We have two important requirements of you:

1. Only companies who have returned a signed contract will receive
log -on privileges (click here to get a blank contract)

2. Your first task in receiving log -on information will be to add your
client companies - this should be done within 14 days of receiving
your log -on.

Alliance Frequently asked Questions (FAQS)
Which contacts should | add to the portal database?

Primarily these are your clients that you would be able to introduce to another
Alliance member, if you felt the service that member offers would benefit the
client and enhance your reputation with your client.

Equally, the contacts  could be suppliers or other organisations who you feel might
be of interest as clients to Alliance members.
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